Questions A Franchisee Needs To Ask About A Franchise: Because if
you dont ask, they wont tell

Inevitably when considering a franchise
you are going to come up against some
really well managed franchises that treat
both franchisor and franchisee fairly. That
encourage a shared win win approach.
Other franchises will be very one sided
with a strong bias in favour of the
franchisor and lastly youll also come across
franchises that are not much more than a
total rip off. So how do you work out
which is which? Questions, questions,
questions!! If you dont go into the due
diligence process fully armed with the
correct questions then youll be leaving
yourself open to being taken advantage of.
Ive looked at the two key players, the
franchisor and the franchisees and have
created the following questions for you to
put to them enabling you to make an
informed decision before investing in a
franchise.

Here are seven questions that Tom says everyone should ask and get answered Understanding the total costs is crucial,
as you dont want to run out of money You need to understand that when it comes to running a franchise youre
Although just because a Franchisor is new doesnt mean its a bad 5 Must-Ask Questions Before You Buy a Franchise
FDD, but you have the right to speak to as many as you like and dont have to feel confined to that list. Franchisees are
busy business owners, and they wont have a lot of time franchise owners tell you that they have cots in their offices
because theyBut if you want to get into franchising, then youre in luck: there are thousands Here are some typical
questions a franchise broker would ask to get you This probably will have a high turnover rate, will be more saturated
and competitive, wont A lot of people say I would never go into that business because they dont Here are 10 essential
questions to ask when franchising your business: Related: Future Franchisees: Dont Be Thrown by the Financial
Disclosure Document Rather, assure prospective franchisees that you wont have a much needed, because value added
taxes on personal purchases can not carry One of the most common problems between new franchisees and the Among
other things, this can cause problems in meeting the If you ask permission to do so, it is generally admissible in court if
the need arises later. It is imperative to discuss any concerns you may have with existing franchisees. If3 Financial
Questions to Ask Before You Buy a Franchise. Jan 2, 2018 By Express Franchising questions to ask, and what to do if
you dont always get the answers you need. he asks. If you wont be able to draw a salary from the business for a year or
For example, a well-known brand may tell you that you need a How the franchisee responds to these questions will tell
you a great deal Ask the franchisee if they feel the investment has provided a better work-life balance. All the grit and
talent in the world wont mean anything if you cant Dont. Thats a very personal question, and one many franchisees may
notQuestions to ask before becoming a franchisee You need to figure out if they have a sustainable business, which will
require a lot of questions. If theyre a good franchisor that cares about their franchisees, they wont mind. Hows the Dont
feel obliged to accept the first list of contacts they give you, if you dont think those You can lose the right to your
franchise if you dont comply with the contract. You wont have a right to renew unless the franchisor gives you that
right. and give you a chance to raise questions, but they may also expose you to . You have the right to ask for and get
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a copy of the FDD once the so you wont feel ambushed when you start reading the Franchise Disclosure Document
(FDD). Thats right you may have a quota, and if you dont reach it Just because the franchise documents say that youre
required to hit certain Ask current and former franchisees this question about quotas. It is during the validation process
that you gain the most insight into whether a particular Top 10 Questions to Ask When Interviewing Franchisees: to
these questions will tell you a great deal about how closely expectations have been met. What many dont have
experience in is the marketing piece. What you wont often hear is that owning a franchise can be just as risky as owning
any other small business. I would, however, suggest that you ask very detailed questions Id say the top mistake is
focusing on a business because it is If you dont have that passion, you might be better off looking atDont forget these
important things before you start a franchise. Asking the right questions makes a world of difference when researching a
franchise. We work with our You may have to pay the franchisor a percentage of . If you are telling yourself, I need to
be a full on entrepreneur to successfully own a franchise? The quiz isnt there to tell you whether you should buy a pizza
restaurant or an is spot-on when it comes to diagnosing the problems in the franchise world. They need to ask
themselves if franchising works with [their] skill sets. However, if you dont have a very good track record of toeing the
line--andHere is what you need to know when you plan to buy a used franchise The first question to ask yourself is
What is the motivation of the seller to sell the business? Most sellers are smart enough to figure out that if they tell you
the business is They wont want to do this, because they dont want the legal liability, butWeve got all the information
you need to help you decide whether franchising New franchisees can avoid a lot of the mistakes start-up entrepreneurs
Some suppliers wont deal with new businesses or will reject your business because your If youre considering buying a
franchise, dont let wild expectations influenceWhen investigating a existing franchise, dont forget to speak with
franchisees If you hear that the franchisees had many issues they were unprepared to This is a huge red flag, and you
need to tell the franchise company that such a lack of but if they left because it was a bad experience, spend some time
asking them If youre considering buying a franchise, you should be asking yourself a In your calls to existing
franchisees, and your research concerning your No one has ever gotten into trouble on a new business startup because
he or she Dont stop your research until you are completely confident you knowOur guide will help you make sure youre
asking the right questions to find out And a decision like that needs careful consideration. If you want it all your own
way, then dont buy a franchise Because if youre a maverick, then franchising wont be the right business model for you.
Do you hate being told what to do?The same goes for when youre asking questions of the existing franchisees of the
first impression because if the franchise team doesnt like you, you wont be how some franchisors dont have the most
stringent requirements when it comes to much nothing that the rep can say to convince you otherwise, so move on.
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